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The Value Proposition Canvas =
] |

Value Proposition Customer Segment

Gain Creators
[
a

Products Customer
& Services Job(s)

Pain Relievers

Aa9 (®) strategyzer

e m— strategyzer.com

A 2.1 The Value Proposition Canvas

A8 WoununmAMALIITULNUNINAMAN YzTaINATlANER Iagdufuasusnis
anansaNeunaLikariasUssleriimingdmiunu Jym vieusslevinddgsogna
LHUNNANSNWUEUBIGNAT (customer segment) wuseanilu 3 d@au laun

- 97U (customer job) : ?ﬁﬁqﬂﬁﬁamﬂﬁﬂﬁﬁ%% Tunsvihe waglududug vesdin
vuedignaiFeninduarumanisiildangnén

- Jaymn (pains) : nadwSTlaiRaUszasd e LLazQuaiﬁﬂﬁLﬁ'm%’aﬂﬁuawuﬁu

- Usglewt] (gain) : venuadwsTdugUsssuignAusisain

WNUNINAAN (value proposition) wuseanidu 3 @ laun

- Auduaruinis (product & service) : avapfigsianenuuuiioiauanmailiugnén
FagailifugniiannsnadaunenuAnadnsusiviouinis (product o service concept) dmugsnald

- MaUA (pain reliever) : duAazusnisanansaussimdymvesgnalaegsls

- fasuselevd (gain creator) : AuAaruInIsvausasnUseloviliungnanlaoesls
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n1seanuuulieagsnalaely Business Model Canvas (BMC)
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Business Model Canvas (BMC) UsznaudiAgy 9 diudifg deusazdiuazidaiauninu

W olinedenndeunaznisiinsed W edsulanuardud dvualiasidunisdaslasedu
yanuRaielanansadeuseninlddaaudstu Taes 9 des léun

1. Customer segment (NgugnA): gnAveusirelas tiludielas

Tudosilagnaienisinngsingugndriflasidugndnangugndusiduaenig (mass)
vionquanz (niche) Tymvosgnénsfessls Tefesusnszning “audouazauld” insredudn
vnegnudelaildly warauldlailide

2. Value proposition (RauAvasduALazusnig): 1Weslsdugnamiaisluyisgnaives
i5luFedle

¥
o 4

oglsivinliignideadenduiuazuinisveast Tuduilddann isdesmeudaiesilei
oglsfonnelududuazuinsiisndeninauslignd gninazldnudierlsanmsseudneliis
AaAtuduAkazUINMTveus I UuATy viieneuland viseduasuezlslvignen

3. Channels (¥8an19MaLdndiagnen): gnAtaeLslagemisl

Foamslutons uaztesslunisinsedeansiugnén gndsidunuuly Snwazgsias
Huathslsnstoverhudemslaiazazainunniian

4. Customer relationship (AMudRUSUgNAT): vieeslslignanialals

'
o w A

nsasazShwIANuduiusiugnAtvaraddymviianisuensa (word of mouth)
E o 1 < £d o
n39e91 auhludnisilugndnusedn
5. Revenue streams (3185U): 578l91
0NN TUvITelas i umdlate lneuinasd 4 Ussimlaun
1) 3AUIANT 2) IINMIVILEUM
3) 3NAY 4) nAeug IR bilavans
6. Cost structure (578378 AuvU): 18378
v P . & ' a ° ' v ) ' | v )
AUNUAIY (fixed cost) LUUTIBNWAIN 918UTZAT LU ANINWUNIU ANYIAUNUNULUS
(variable cost) 91eunTetostuegfuusuanisly wu a1y Al Ay
7. Key resources (nsngnsvan): 1s1sesktogls
NINYINTNENAYAUTINIT NTNeINTIUTLNUIETIUNT AU LATDITNT WUNUNTNIFY
n9Uayey) NAU 18
8. Key activities (Ranssuwan): 151de9vinogls
a o A 9 P a A ke a -:4 Y o v o w ]
Aanssunaniivleduindeugsna viienAeslugsiaveds eglsfenthinissewintsusiay
a « = Y A o ! LY
gsnanasintihivanuansaiuly
9. Key partners (§33uamuman): lasazundudgies
Partners Aonguaudy 9 Migitadlunsaniugsiaves) 813ae5en AR S oL I8 mae

UofAr0in13d partners fiv NgUALIINAETILTINUTEANS A NTUNTEUIUNIYINGSAY YIenTEaTeAIY
WFed wagyi s lidesdiiunismnegameiiies
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1.1 d3UNaN1381599ANA BINTHAzRUIAAN S ALY d N g usulagld wailanis
dunungu (Focus Group)
1.1.1 AUABINTLAZUIAAN TWAILIAINTVBIEMNIYNVY
1) MyRmundaduailagldingaunaliganinunsnsludminaynsasnsiy
wazdaninlndidss ieliAnusslominazduian lnglduinnssulunismdn uazlindeynszeu
mwan TnendeAviunindueiediundions ndreviuthuwihndrewiu ndregnnansiniii
ndaeidu ndawandatanhndeeu ndaegeutanyinhadanded sty (lesundae) Fetaun
wanfmusindreenunlugluuusiieg Weiiuyadliiundrelunnszozaugn wanziunaugnén
wagmaulandaudaanisvesgna wuliauluguwu inwnsnsliselaainndle uaidaweieesng
fuilndiAeasely
2) M3damsTanmdeiis iwu Waennds wiendae waziaundas vunvindeden
ndeiiiomdnvesiiAndulunssuiunisudn iuyad liduvdefisainnssuiunisndn $nw
Aawndey
3) mahdewdenndondullinunsnsldiitefiugeuanysaflsituiulunisugnndoe
1.1.2 uwArwRenswanwaaduetal | tatandedud (w5unde) sians vievdangn
fngRundreirihanlflunshsdesasindeiiangg fnmnaudumiaeduingiu
lalldannw wu ndefidsestinnnisvuds ndeiue Wudu Tuefnthandeniendeniu dd

a P 1 I < a o ¢ =] Ky [ Aa | 1
wantumsndauuskasiiyadligs Wundadunsuivegnily ldidunteuvesauguly

1.2 agduuaRansiawINand e lndlagldyansasiia Value Proposition Canvas
- ngutvang : ngudnivn geanidanig wagdildymaunsduang

- WslvidgnAndnmane (Customer Profile)

NUNABIVI Yy AUADINTT/AUINE LD
(Customer Job (s)) (Pains) (Gains)

v a A A a a [ v [ @ a g aay v
1. AR9N15LASRIRUATIESY | 1. NARAualinasusIasy | 1. Sue1aannsssus Rt
W3O LNSNUREINTIAEINSY | ndweanidsnigdiuannins | wasnulseg1esiniga wu

98NANGINY Wunanseiia Lagena nalasa waznnlagas
2. WA uTINAIAEAIN AR AUNIN 2. SAYIANINUBIBYIN
Sulsgmudne usnwildui | 2. dadandedudu SISV

(lw$unde) dudundnsioen 3. NAAAUYITULUURITIAY
a A & v aa v X ! Y} ¢
wudleniuliasidduau auld | 4. ussgiasiuuues

Wsulszmu o1gmsiusny | individual wnwiagaan

du wazlieenldingiude
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- MIWUIAAT (Value Proposition) Yexansia

AuAazuInIg wuaneAUeynn QUPHERNCRIRTNTRIG

(Product and Services) (Pains Relievers) (Gains Creators)

NARNUNUNIENANANTY | 1. esesnusinnalufidiuna | 1. 1A509RuYInY Na1unsana
(lw3Undne) wliang wseuda | 989U1Aa No sugar-added | AulAIosaNduld 1w glushu

AN 2. lmalulaguazuinngs Munaseaniaanela
FAMITUIINTITUYR AEATdANISANREN 2. :ﬁqm%‘ﬁma%a@aiz anAY
Usimaningiude (Crystallization) duladin Wamdsaliiun

3. UTINIUUULDS SUNYLAT AN

individual WanagAIN 3. fnantitivgosomng

Tlgamnswmangdmiugnd

Yeymaunistuang

nUaya Customer Profile Wag Value Proposition #13150a3ULWIRANSHAIL NGRS
AUy lanadl

v
14

® Product Idea Concept : “HanAaaiugnang
WWULAS 99A UW Aatuisanandules 09 udule 1wy dlusau TaeduulAnlunITwmu

Y v o/ v a =) a R,
AULVUVU (lsuiﬂna'w) YUANY RIDYUALNEA

Handnualegldingaundienninunsnsludminaymnsainsiy uazdawinlnafes welmiausslov

'
G|

wazAuAfan lnsldndeseaugeuniamaAIn19emTas JUmanlvngsany Wy galasa uazsn
Ingas wazdlansiueyyadaszdminindniuea lnsanziinalundlganseuaunsalingsnuld

U
< = a

| a 4 Y] ) a2 3 1Y o & = 2 A v
2HNIIALTT WWHLUIAANITANALRNITAIUNLTUUINAIYDDNUN LLag'VﬂLUUNQﬁi@Lﬂﬁ@LW@I‘WﬁW@J’]ﬁﬂ

¥

Ausnwlduiu wnwldazain wanzdmiunauiniu desndidenie wazldiAuuinig 19
AL g ausin e sidagiianunnuieimuidusavIfkasdnyinseuiun1suany
WNEANLAZUTTAI U NIADINSTIUFULUUUTIRA ikuUges individual Uussqlunaasnseany 31uu

10 ga i 15 n3u fan i 3.1
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Idea Concept AULU:

Ddannvgusu Unuauele

fiog : 84/58 hij 1 siuaanalin Sunailiosaunsainsy _
LUIASTWAIFSU : GMP GMP420 98 LW

gusInaithkune :ndudniiva goonmainie na:gideymmunisvuniig

YAl

Extraction Technology

Dehydration Technology

gns:aundosthdmninsa Tuldntumwanalawi:dsunidutindosesnin na:fiduwinso

indaielFanursnifusnunliunu wnwaldia:non Iundnsundudnfiw geenrndune

1%

AN 3.1 LUIARNITHAIUINAR SR analawuTu (lsUndae) stang visavilanan

1.3 agluauauAansdmdundndusidusuulngldyniniasile Business Model
Canvas (BMC)

MnMITIUTINdeLa msdunwalyaainsiitisades awnsadinszidneainnisesnuuy
TuinagsAvdmiunandasilvaifiaziannlaegld Business Model Canvas duiduiedosiledmiuidou
uwwugsAvatugenaznszdu SawdviamAsguruiazidmiiinsuduaiuninnwns fanmi 3.2

warATUMNUANMUININTEMTUNEA A 9IATRIANKIUIMINUNG 8 YasTamAsgusuTuauIela
AN 3.3

A 3.2 N33R BMC Saufudanniagusudiuauela
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Key Partners gg

*  mhsands
O ndndiunInIeeT
o drineneugeiniraman
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.
e enp
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g

M e

g

£
Key Activities b

¢ msdndumnsafiadnnnd s
¢ mvifluanAdasiaunle$undesia
¢ MTUABUNIEUTUNSHER

*  Selling & Marketing

Key Resources & ég

aa s
LG 3T R =T
o Taawaemands wisidesan
. v d a o
o Wnihiinde yeans Wnide
a a . oo
o mwifuanazanandisdudy

*  TAORY know how Y8R

Value Propositions

BTOC

* AMAMREIE

¢ Tasdueyyadaseanlyindie
¢ Thwdumuargafula

o shaludmuszuududne

*  WAWIEEAIN Easy Camry

BTOB

Customer Relationships

BToC
N . Y y
»  amfeaukadndannidouangnd
v w PR
v Uhindayarmdinumdnsiusd
*  Review Aufn
i oaa XK
v ialifimsted
BToB
= . ) &
v Insdluslududasumsnapdou

* rmumainransdudilungundninsigonm
d_.d
ualATaIRy

Channels

~

aaalulsemd (B To B)

*  fauguwatuufia

o mawn o

aaadeUsemA (B To B)

*  Buds umnnen saawndn (Huddn)
nanasaulad (B To C)

*  www.baansabuyjai.com
®*  LINE : Dpasanaa

Customer Segments

BTOC

e . =
- Hﬂﬂm__'ﬁ']ﬂ TUNTITUONY

&)
nan

* pnInaunIw

WYang
BTOB
* fiUgUladiifa

-
* RETALIENWIT

* gsfialuaiadamia

* faumnmbe

=l .
* gfifgmmusulindu

i

Cost Structure

P
. ﬁ'unuuﬂa'm‘s usHumTHERTIA e

v, . g 4 4 .a =
* HNYURLABNETRITADTUN LATBALDATINGR

e dunudafu uaruasained
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o aEA Ui A
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1.4 MsWAINEANY UTTYAIsuLUULNaa 1yaR1LNY
1.4.1 NAASUINAULUUNDATINYAANN : NEATUILATOIAUNIUMIIUNGIY
1.4.2 NMSWAILIHNANN UNAUKUYU :

1) mATenAsdedumsiandados : ndreuriagaulusevsulamiu (tryptophan,
100-310 mg/100 g protein) waztalslnilu (serotonin, 0.75-2.00 mg/100 @) 3 Ulainulaziglslniu
fnason13IANNAULALEVN1IENTANR AgnTitueuyadasy anaudulaie liuwasuliin

o wa

SuMeLazaNes dnuaudivisgese1ms dleemismungd msugniidymaunistuaig waglidl
[

dunane9InIg No sugar-added lagiunmoganuas WU UUNEn A ugAToIRLKNILIRITUNG Y
dialfiuyaduazauvanvangliiundnie fdunni 3.4

TRP intake

i d N-acetylserotonin
Alzbetmer’s
disense
: AAAITS :
i 3-HAA KYNU, e KMO gy JDO. TRP, TPH? =4
DO 95 5-HIAA
3-HAO KAT: AAT * 7
% Ll 4 i # —» Indole Blpoter
UIN KYNA ynurenine lisodes
Q XA AA pathway ' l Iryptamine i
l » DSerowonin. LA jAA «— T1AAld -
NAD- is L patl | e
- 5 1A
e Indole 1Ald
| pathway 1

IPA

» ndde gauludreminlaaibu (catecholamines) laua lavbu (dopamine) ua: wlisIndu (serotonin) soufiv
asaa:0lunsulawu

o nsulawu ukdvluasdodudksunmsavinsizklathbu wlslndu uazwailndu (melatonin) A

« wisIndu »:aswAnuidnidusgnduainnuay

 wailndiu miAswmesdnvoo

s

. 3 . ” - " B
« Tathiiu Wuaisdaus=ainnianswasgvuiaciaaisuaita=AILLuUALNIVIISUAT

Li, D., & Li, N. (2022). Tryptophan metabolism: Mechanism-oriented therapy for neurological and psychiatric disorders. Frontiers in Immunology, 13,
985378.

AT 3.4 UITYNNYIVDILUNTHAILINAND U9LATDINUNILINITUNARE
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2) wAlulagharuinngsua e U adlunISNALINAA w9 : THmadanISANKEN

(Crystallization) fegasanuan Ao 83nsNea AININA 3.5

WALANISANKAN
(Crystallization)

FUANSANKNAN

UINALIUTU NILNTINUNATE

AN 3.5 WwaluladuazuTnnssuMNeI Ul UN I SWAIUNNAS S 9ILAS D9ALNIUNIMIUNA

3) HANISNAABUMUAMNINHAAA U : NENFUINATOWURIUINIIUNEIE HA78L003

wanfiafinty 0.426 uaziiUiinaarudusosay 1.30 netwidn Seflnuamauussnmansensig
GULRFRIGE UUTl 356 W.A. 2556 1304 Lﬂ%@ﬂﬁﬂUﬂ’]%H%Uii@ﬁ%ﬂaﬁ% Aruslyindansomiedosi
silauaimutuliiudesas 6 vesmiin nalvmundrendisazareiivinamewdiiazansld
Wit 14.9 arusndg wazilaraudunsa-ang (pH) windu 4.54

4) gaudnwuglanzvendniue : l9ensdluniswazaie 1 90 (15 nfu) sein

120 #addns Fenusavsazanglanaindoulavingumnivie

AN 3.6 HARH LA DIAUNILINITUNAIBTANIUN
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1.4.3 NISWAILIUTIIAUINAULUY :

1) uAalun15eeNLUUUIIITA : 11580NLUUTIYA UINARQTLAT DIA N
drvnundae T%Lmeamsaame‘LugﬂLLuuﬁﬁuaﬂa (Modern Style) fimseenuuulvigiingaladne
waz Friendly Tneldalnuimamaedlalnud Gradient Lﬁ@lﬁauﬁﬂﬂiﬂmﬁu wagldsuninasaiun
Junsrfinidieliduiihanduazunnieiuauimnuriemain nsatuieaudlidalansiunes
Wi Gimmick Tsfussa st fimseenuuulaglinigng Label domnudunasilifagainaula unnsing
nnusTydusitududlunguifeiuiidmuignaiesmann uavduaduliussgdneilvdausiuade
yilvideifingamaudile

2) TanBeausstug wanfusiedesiunaimnundlsussqlues individual
USnas 15 n$u siowes wagthluussqlundes $u 10 @es dendes fanwdl 3.7

Best QualityISelected For You

BANANA

Joyalnwums

7l 10 aka fanzed

ssmimnmsiomsiungundi 1 500 15 180) )
wiaru 0 flanacs
SomvasndwiAzy’
0%

TR0

. | _ ﬂ“ﬂgssam
s : NdeNTReNA

SN )
(@21
‘ IFTRY

NANBINEC T4

VAU QIGERTS) ¢

MW 3.7 ussadaeinTedunaunGeAuwuUnlYaTdlugandivg
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2. NANTNAIUINANA I VaREUNAYUTULUAIUIELDIN JIATANTLNINYS

2.1 a3Unan13d1529ANA 2IMazIUIAANSWAILIYa I sunagasulagld wadlanis
dunungu (Focus Group)

2.1.1 AMUABINITUAZUUIAANITHAIUININITVDIIAMNYNVY : TA1MAIYUVULUAIUN
aven wiouraandnnguldvdnnismanimiivaends wagldkiumstuseannsgiu Ui
mMainuasTiRdmIuiT (GAP) warudadmunuuasitlédsumssuseanmsguidlusasuongumy ¥
Tinsudnvonnumsnstuduluedsuaondonassnuanimuindon fuslaafiulawasldsy
wanfausinazeinvasnds TunszuiumsuussussiidsdamslininensliiAnusslovigeiigauas
Ighveandennnisudsguuimundundndueiivig Ingldhuinnssuwasmalulagadelvidun
43 sdanalauiilyadiigaty

2.1.2 WWIAMUAANITWAILINA AN 9T 93l : T893 URUAIUIEZ01AA DINTTH AU
wanfausilusiuansim lnedesonndndusiainnszuiumaulssuiniiletmnatmingusdniasd
Fannsddnfesdrdomenduinerindnduinataaulditusdnug dilmdesonffen
ns1mdseunihidliiuyivminusdiusdivdefiiiluvheimsdnd wievinde uivdsndd
9191369 U Inendeedghunansidnyhiteisafunnsdnimdedfnuiinniidn

1 -dyq.l IS a I | =2 Ya ) o I o v
mmumu‘[ﬂwumaaag JelAntuvilusAuaInnINg 917

2.2 agUuufan1snaransudnilagldyaaiasdia Value Proposition Canvas
- ngutvang : guslaaninguam Aesmsndndueintieaulusauliiuiene

- WslldgnAndhnmane (Customer Profile)

NUNFDIVI

(Customer Job (s))

Uy
(Pains)

ANUABINIT/AUNINDLA
(Gains)

FoensisesnuTignsLasy
TWshulsnusiene waylad
paRUsENOUYRILNT) Fevili
[Aamsusitnna Lactose Tu

Y] A va a Y]
UM ﬂi@zﬂWLLmﬂimu%qﬂﬂ’J

1. fuslaauneau Je1nsui
Lactose luuuia

2. guslaau1aau Jonsui
TusAuanin

3. Fuuuvdindudilallaunts &

Tasulusauliiiesns

1. w@Suasaiiuniy uae
A519naNUL LD
2. A5aU19INTITUIR U

918 NANEEAIN
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AUALATUSNNS

(Product and Services)

wuaneAUeynn

(Pains Relievers)

AN5AS19ANUNINDLA

(Gains Creators)

LS UAMAUSAY LiBLESY

naaSuTieSasaulUsauan | 1. WA399AY Lactose free way )

o

319717 Usiaanadiunauvesuia AiANAY uazEsuasinduile

T58971R91N5ITUVIRA NUd8 2 iatesdaSalusay W
WANAZFIN ANAINILATUINT

3. ASTUIUNSANALUSAUNN
nns1ataeldimalulagnis
ENZYME TECHNOLOGY ey

NSRRI UUN U DY

3ndaya Customer Profile waz Value Proposition @u150asuwuIAnNITRAUINGAS U9
AUy anadl
Product Idea Concept : 1A389RulUSAUIINTIU?

ARINITHAUINANN UNLUSAUIINSIT1I 1A8ADLANANA NN AITNADIUNTEUIUNITHUS

v
o w o

sUUNUS

Y

e wikliaannAunuinnInitndadiisiuviony waglusiuanninsitatliiansnegiuiuag

1917 Aanns191d Feanaunrindleunuvivutinuisdiundinvasdtnluvinenmisdnd vse

lifiealnsiauiinelifnmuRnundlussnieuaziiienvylsivesmdefinuselovigega
TaganmsmzennAnnsiaundnsas Jamtagusuaulafauindnfusiadedulsiu

afna1ns1d17 2 vlia Ao dnndeswzdilagiuns wasdnndewivfivguun [Wundn Jahninsidn

H1unsEUIuNsanalusiuanninstlagldinaluladnis ENZYME TECHNOLOGY wagn15viing

WAILUUNUEDE L HENITWAILLATDINUTUSAUNITIAN AHININA 3.8

asuna:onm,
IwWysu:a

Protein extraction / \

wusinAIdakuie : nguAURSNaVAW 7

|
/ rice protein rice protein
hydrolysate powder

Idea Concept

damnvsusuaILNg:on

fiog : 90 hij 1 siuanuadliines Sanalnsyu _

LIASTIUAIASU : Primary GMP, GMP, 9. GAP

SIS e JO e S
Tuns:uaumsiUssUiatinnanathiuginodunlionmsainoriosing lnsshodundbusun
[UsFunasindoaguan 3usunannidu IUsiusngtino Ideivuyaria:mstEUs:Toud

o a o a o ¢ A 4 a o v
AN 3.8 LLuaﬂﬂﬂqi‘W@Jquamﬂm%Lﬁﬁ@ﬁ@uiﬂﬁmu‘\]ﬁlﬂiqsﬂqﬁ
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2.3 agUununaufanisdmiunansueidunuulagldyainseaiia Business Model
Canvas (BMC)

1NMITIUTINTeLa MIdunwalyaansiitisades awnsadinszidneainnisesnuuy
Tunagsadmiunandnsiinifegiaunlagld Business Model Canvas dufiuiniasilodmiuidou
uHugsieatugeuarnszdu Sufviamiayurunazdviindinsudaaunisinuns dsnwd 3.9

wazasUunwimLAINIsdmSUNEnduaeIeaRNlUsAuIINT N ATagiuns veslaviaguyuwlas
WIALEIN FaNINAN 3.10

Aw# 3.9 11593 BMC Siuiudaminagusuilaninggenn



w17

Designed for: Designed by: Date: Version:
Business Model Canvas Famnagurunlasunazenn “nsasulusiusriondewsatiagiuns
Key Partners Key Activities ﬁi\_d Value Propositions % Customer Relationships Customer Segments ‘é

* iy
nauduATIMINYAT
nasduadidamiagueu
nTuNIAYTI
NIUMTHAUIGUTY

nsNYaUIEYU

0O 0 O 0 0 O

ANINNUABTIUAVIININ

¢ mgamdumsanalsauandm

¢ maindunuidsuasiau
raedfusiieiesiuanlusiu
anmsndn

*  MIMIUABUNTEUIUMIHER

® Selling & Marketing

*  ATEUIUMIWAILIRARI el

/ 9y,
o widvdimin
o wwiivedsluwiatne
*  sumsiBNEINEATUALAMN TRl
R T
¢ AINBLAENRUINANNLN
*  yhiu wnuasng

o dndwinpdum (gf)

(..
Key Resources
*  nsudBmIndnndnduingy
LR
o Tsanw/aensedn wissle
#1199
o mhiindn yrang inide
o uEndusiedasinnlysivana
$rim

BTOC

* Audselominnlusivann
dnndewediagiuni

* fiusiuuarloans

* udnfusimadanaunmn

iguslon wu ngugusiuy

*BTOB
eliueuvanvanAufly SHOP
* dlsnnsamu

* naugnAiwilvitugsiia

*  midemuRaanEanT g
NNgnA

o Wivimateyanadiundngio

o fmsinlusTududnaduntsee

o Tifeyamajriumansiamia
gy / M3 LINE

® Y LINE

BTOC

* ngugnAinaTam
Junanseu Jugeeny

* ngugnAnfisinanslusiy
NN WU naNgnATiLny

BTOB

* shsaswaudsily

Channels %

BToC
* DANYSNULARTALAN

* saaeaula ( FB page, LINE)

BToB

*FigEIAAT

* SwAthunieganvluviosdiu
* anuusenpunisinlua

* funuindmune

Cost Structure

* uuyeaINT WINUMIHaRTIAEYE

v | i i - -
*  dunuAnABNDAITANILT IRGRslonTHER
* funuingiu uazusIRAg

*  siunu Selling & Marketing

Revenue Streams

seldnnsvisingiv

Fwlinnnivokansiue
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2.4.1 wandusiduwuUiaaisyaiy : nandueinIeanulusiuantugdiagsuns

8%

2.4.2 MSNAUINAANUNAULUYU :

1) NN ITDIUNMSHAILEANN N : NSHARLASTTTINNEN neAU T BIDUwAY

Tunsudsguiinsivdalusiuldisadaiu Faglivianelusfunfiegluing waeldoulainadnlusiiu

8nasy auldlusfunndnisssyndldansatalusiuandrilunsiaulundndosinsesmiulussiv

PnINNralugTunsinauyaduarauvanaelviunandueilunguvestn wansdmsungy

Py Py o = o = o v &
ﬂ‘lJV]5ﬂq°lJﬂ']WV1Wu3J'ﬂa'1ﬂ@jLLam'JL'ENI@EJLQW']SIUL?@\‘]ﬂ'ﬁi‘U‘UﬁgVnu@'TVnﬁ LLaZIﬂi@]uz\]']ﬂﬂ']ﬂi']‘U'nu

a1nsanaulangla tnsizdesdney dninlegs lidlaawmesea lidiealasiau luflansnegiud

gauluaasdAnsineg wu wouln-leedu Hdauaudilunisdueuyadase wazdsanuldae

TWshurannuatesiialauwn albumin, globulin, slutelin wag prolaminsianziunnmemnde Fanmin 3.11

Rice bran

Rice bran 8 Rice bran
protein 9 T %o protein
RBP. 0" %ot %‘%‘sﬁ, Fo c;‘ RBPH phydrolysated
8 ‘oro';\g Prop & 50
= ) (o
Y activity
'
effect Attenuating
Anti-diabetic cepsh
—
activity
‘— Ax;“‘;"‘ . Beneficial to
g~ ‘ COVID patients

Classical functions Potential novel functions

Critical reviews in food science and nutrition, 62(30): 8454-8466.

Jayaprakash, G., Bains, A., Chawla, P., Fogarasi, M., and Fogarasi, S. (2022). A narrative review on rice pi

|,hbrr>(l\\-.l I

/'/,. Lipids (13.1%)

y/d
& Protein (18.0%)
N

N\
\ ™ Minerals (4.9%)

" Carbohydrates (52

3%)

Albumins (7.0-37.0%)
Globulins (7.3-42.0%)

Prolamins (0.1-22.0%)

| Glutelins (7.0-24.0%)

Rice Grain
——
—
=
2 o )
L Protein

v i fractions

(Prclm extraction

] \
7 ™) \
Rice ”( >
Ry Amino acids

Improved health

: Current il

Rice protein
concentrate

Product development

Rice protein

Industrial
application

enriched diet

Yu, Y., Gaine, G. K., Zhou, L., Zhang, J., Wang, J., and Sun, B. (2022). The classical and potential novel healthy functions of rice bran protein and its hydrolysates.

and food industrial

A 3.11 yudeningidedunsiauindnianiesewulsaunndnusadagsuns
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2) waluladhazuinnssui e vadlunsnaLNan el : TgnseuIunsanalusiu
nMNseelgmalulagnis ENZYME TECHNOLOGY hagnISyinaliawuUnupee AanInd 3.12

Innovative feature - P -
« Hydrolyzed rice protein: gagua:qausisua:ignsdu Hanﬂfuﬁlﬂsa\)ﬁutusnu

oyyadads:

o k3 —-—— — -
. P1ASWDUaUadsSuUns
« Dwsluladind afasssuyiannsiind "
« qauludeusulnTuendundgnddusyyadas:
« gauludrelUsdu albumin, globulin, glutelin ua: prolamin

Processing
Enzymatic process:

o WanAADA2ILUSENEgOAN

« I§grunniiunmsanachdvAvAuAINIVIIKISUA:EISDINQNEND
gomwislduin

« Qubosdadvadau Iunalkinauaviderdvniswaa uasusskda
W&avvu

“““““ 7

A 3.12 weluwlaguazuinnssuninetadlumainuiesesmulisivandnusddagsuns

3) HANISNAABUMUANANKEANWIN : KERSTTLATERNIUTAUINT N ATRATUNS
fiAeweskendiifitu 0.389 uazliuTunuanuduwiriuiesar 4.53 Ingumiln Falamun1nniy
UseN1ANSeNTIassaigy atduil 356 w.a. 2556 1304 iasedndlunivuzussandaatin Amvuali

a o ¢ A A N v = & la v H Y]
Namﬂﬁu%lﬂﬁ@ﬂﬂﬂsﬁu@LLV@NV“‘I’NNGUUVLNLﬂu3@8a3 6 UVNUINUAN

4) AudnwuzlenzYIndndue : danuaiunsalun1sdudeuyadaseaiiniey
Wi 4.53 dadnSuauyavednsaendsonsuvesndndue waslddnsdiulunisvavany 1 weq

(25 nSU) Wawn 150 Nadans d9aunsavsazanglaluisou
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2.4.3 MINAUIUTIRHUINFUIUU :

1) 4wrAAluN1509nkUNUTIIAUE : N150DNLULUTIVAINLAT0ANTUTAUIINGT?

wgdllaasuns Wuumnanisesnuuulugduuunvivadie (Modern Style) ldlnudsisuazainsgauvinl

9

UTTTlARALAEANA1 ANLAINIENTITNWAINITIRN LagnT1iinTistiddiaiedetaingaundn

VOINANA I DBNKUUNITIAINTBYARISNYS B elllid Tinlauaudeasdaiau wazinisdnises

¥ '
= A =

Forusng 4 aundnnisdeansiididsdeiiufivuussydusiogamuzan uumisnsoenuUUL
wangAuguilaanninamnie ieadseausninaanusssusifuauAlungufeiuisimiens
vioamann wazdaasuliussyfausilvdanuriuaiovilrdiofiuyanaudile

2) NeaziBeaussadue nanSuaindeadulusAuandnurddagTunivssgluges

q
a

individual Usunas 25 N3 sises wavinluussglunass 31uau 10 909 donaes AanImi 3.14

9InUNdU:alaasuns
MALINIL
SURIN RICE

AuANInsIIMS#o 1 néioy

PROTEIN DRINK o0

(DOME BRAND) e
— D
= PRODUCT OF THAILAND L o e,

A 3.14 UsTiaiasesuluTRvIIndnugdlagsunsauwuunlyasdlugandivg
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3. WanIIWaIUINEAfusivasIarnauTULUas i dulav1iuninassays Jamdadeun

3.1 a3Unan13d1599ANA aIMsLazuUIAANSWAIMIYad sunagasulagld wallanis
dunungu (Focus Group)

3.1.1 AudasmIuaziuIRAN SR AIIAIM ST I dmRaYuYY : nsadrsnuA ity (Value
Creation) 91nM§weIns Fa0m wazinmsssu lnensudndulevnunnniiaeandosiunineinsia
og auuuuasedudesly huinnssunazinaluladlvig usulflunisadsyaniiialidud
Hun théduleatmbuitogunim wsglownyauivinunandule v1dule 3 in 1 wieufiy Wuuwian
vdule (lumaan) guldes dnifuainanuiendule (Fuigein ansutniiy) aywlaa @nd1udle)
fimunussAusiLasiaun sdnfus wazaiisnnei

3.1.2 uwaArwRanswaurdasueTlu : dulovnaunanilutsssesinnentuasiuiina

AaNiearun wazdsnduvenndiondnualianizdivesdular1iunininesnu winendulevid
wanamnaentuaulianunsossfinunadulovniuninalavianue wu aenfiesniudunguiuay
Fanaulilaglian nenquisiienudniazihnenminiuuiiuyarlanenisuiundndundndoe

“Tatuanasannnendulav1wmanin’

3.2 asuuurfaniswanandudinailagldyaiaiasiia Value Proposition Canvas
- naadwing : ndudevihunidngnu Office. gnAfiveut3slImendniusiaInansanin

53U
- WslldgnAndhnmane (Customer Profile)
Nuiidosi Yy AUABINTT/AUINE D
(Customer Job (s)) (Pains) (Gains)
FosnsuanAeingei M | 1. gnénunsau fernsud 1. HAndusii1gaiaiinduven
NnansarasIed Ind GREHIAR RGP, anduiiduendnuaives
VeNANTU 2. qnéusauuiimesly fngRussumiudiaun
wAnSrinTidngeR Seeen | 2. wAndusiigeiaild
Ieuandusininaunesann drunauvesansiadl uaziivey
SITUYM 3. nysudsmisanialaldansiad

3. waAnSueithgein liidesdy | Mg liAnnisud vieszane
g RN

4. ATINAMVDINANT U
FuaukazU13Ralae3e




- MIWwUIAAT (Value Proposition) Yexansia
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AUALATUSNNS

(Product and Services)

WAty

(Pains Relievers)

ANSASI9AUNINDLA

(Gains Creators)

nanfualatuingeRinig
AMNg1sananandulavin
AN

1. gaslundndnsivgeiailid
duNaNYaIEsAdl LAy
vveu

2. nssudsnsanalalyansiadl
FazvhlmAnnsui wioszany

=
LA

1. drunadlundniuaiannain
sysuAlagly green solvent
2. ansannilansiueuladasy
YFreundeaaaanininaing
Feome wardqrssuduuniiSe
SulUDeIEAUNTINEUD S
AR

nUaya Customer Profile Wag Value Proposition #131150a3ULWIRANSHRILNERT0N

AULUU b9l

Product Idea Concept : ninsauilatuun§siIn1eanasainnendulou1iwaena

Aaansimun “nandueilatuingsianeanansaineendulouinaini” lneduuifnly

nsldingaunenduloriunenii Wesndulevnuainnlugissesianen Tudiuseudonauty

IUSIUABNTIEBLIN LazdInaunauNTleNSNYALANIZAIVDIEULDUIILAININOONNT LANDAHY

Tormumsnneentuaiuliannsaszfindunadulevnumannlaviavun wy aanfisendudungy

& | I Y1 o= Y o £ v & Y = a a
uu%’iawaulﬂimlim Jwpan1siinendulaviuninnuianadutiidured Hesndnaured dn

(%
o

Funiduendnualvenanduls wazihisueuaineandulelUidudiunanusdatuniunszuiunig

HER B aERUTUIILAINIILALUTIY

o U

5 = a (% =
m‘%‘ﬂ@@ﬂﬂﬂﬂuz"dLLU‘UVaE’Jﬂ‘UUWﬁ”IﬂGm AININN 3.15

Idea Concept ~ WonderO
2. Ilavlnnjaulovionainonassaus

fiod : 88 rilj 16 FuAIWSNASS 181 SINasSALS - e ‘g
LRSTUAIESU : GMP HACGP < ¥
4
wusnaitnune : ngudurinauwdnaiu Office FOMELOLY
‘ . Cosmetic Technology ? |
N ® 1=

Wl WY =

g - [

¢

dulovronmunonlugaus:e:Annantuv:dUsunruaaniisa:uin na:duinaurauniiendnuniaw zmavadulovio

InINg18anLT Aanfeaniuitunguiiue=soanaululnalsAr nangudalnouAnfe=thaen wonduuiiuyam

Tnemsuuuanluwannious “Tasurinansarianendulovionninon”

A 3.15 wunAensiawrdndaslatuiisarineganasaianendulav1iunani
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3.3 agUunuWauIfan1sdmiundadusidunuulagldyniaiasila Business Model
Canvas (BMC)

1NMITIUTINTeLa MIdunwalyaansiitisades awnsadinszidneainnisesnuuy
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5.4 NMSWAILIHAAS I UTTATUTNAULUUINDRT9YaANY
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5.4.3 MINAUIUTIRNUINFULUL :

1) _winAnlun1508nkuuussiuel n159enkuuusIRiueinandugiylutinaut
naowen sonwutlugluuualngyd Wuniseenuuuieudie gnaundu awn nglsatululnu leeld
Tnudsssuriafieudu Alnuseudiniu Aflgazennm shlvEudgndidleuanniu smnsiindnisléns
deadielidudfianed Wuanutiaula wazdsuaudfysewnesmildeuaziondnvaling 4
undnnisdeasiidnisdsiuiiairausegela (Motivation) safamsdaiuiiiiinyauuuussy
Susiliausiuadie dwwalvirofiuyandudils

2) 3188z 98AUsIIAUA KRSl UT1IRANT1ING RO UTILULRIVIBLY
Telumes individual Vinas 2 n3u sewes uazthlussglundes $1uau 10 o9 sendes fanmil 3.35

. Product of Thailand
P oL Ll ﬁq\
vt Rip L Teadd A

R it N 1CF {h
Ha Yo Tong Brand \‘ /

e —
501 o o v i l t

/ 4 brow

ol oo germinag

4 m?um?uﬂmmnaawonm :

\

] v ¢ a o ¢ 9 % o o Ny Y a a a &
AN 3.35 ‘Uiﬁ"{!.ﬂEUGV]Nafﬂﬂmsﬂsﬁqlumquammqjﬂa@\m@ﬂC‘]uLL‘UUV]SLGU"ﬂﬁ\ﬂuLSUQW']m%EJ



N |42
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6.3 auunuWauIAan1sdmTundadnsidunuulagldyniaiasila Business Model
Canvas (BMC)
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